
IQVIA Health Economics and Market Access
IQVIA Health Economics and Market Access synthesizing the evidence to drive patient access 
at a price that maximizes value for healthcare 
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Health economics Market access

Modeling and  
evidence synthesis

HTA (Health 
Technology 
Assessment)

Value Access

How to develop and accelerate evidence 
generation to meet payer and HTA 
expectations? 
How does my product compare to the 
standard of care? 
What is the economically justifiable price 
of my product?

Data-driven evidence strategy aligned to 
payer and commercial needs 
Navigate uncertainty and strengthen HTA 
readiness through timely, cost-efficient 
evidence generation integrating clinical, 
patient, and real-world data (RWD)

What are the HTA (PICO framework) 
and JCA evidence requirements for 
my product? 
What evidence can improve HTA 
outcomes and pricing potential? 
How can I effectively communicate value 
to payers and HTA bodies? 

What value does an asset bring to the 
market, and what price can this achieve 
globally?
What additional evidence can enhance value 
and pricing potential?
How will evolving policy changes impact 
global pricing and exposure to international 
reference pricing?

How can I optimize patient access both 
globally and locally?
Can I design an innovative or value-based 
contract and improve access?
How should access strategy evolve 
through Loss of Exclusivity (LoE) and 
biosimilar entry?

Evidence strategy planning
Literature reviews, meta analyses, indirect 
treatment comparison (ITC), HE modelling, 
biostatistics
Ai-powered evidence synthesis with 
productivity increase

Market Access Insights
Literature AI
Core Obesity and Diabetes Model
Clinical trial data
Real-world evidence
Patient Centered Solutions 

Market Access Insights
AI PICO simulation
AI assisted dossier authoring

Analogue studies including price and access
Market Access Insights
Primary market research
Epidemiology/population analysis
MIDAS

Analogue studies including price and access
Market Access Insights
Primary market research
Epidemiology/population analysis 
LoE modeling frameworks and tender 
strategy/capabilities

End-to-end HTA support — scientific 
advice, HTA strategy, dossier develop-
ment, objection handling and post-sub-
mission support
EU JCA strategy and JCA/delta dossier 
development

Payer value assessment, HTA outcome, and 
price prediction
Global pricing policy development, 
monitoring and scenario modeling to 
inform pricing corridor and launch 
sequencing decisions

National-to-local access strategy and 
barrier navigation
LoE strategy, including biosimilar/
generic competitive response and 
tender management

Make better decisions earlier improving 
HTA readiness
Robust evidence packages supporting JCA 
and aligned with national reimbursement 
requirements
Maximize evidence investment value 
across the product lifecycle

Quantify value-based pricing and guide 
evidence investment decisions
Optimize global pricing strategy to 
maximize asset value and revenue
Protect global net price and margin 
against tightening US policy pressure and 
cross-market IRP spillover risk

Demonstrate value to payer
Accelerate patient access and HCP 
adoption, while protecting long-term 
brand value
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Evidence to drive access and 
maximize value

Learn more or speak with an expert at 
 IQVIA.com/HealthEconomics&MarketAccess

IQVIA Health Economics and Market Access supports life sciences companies from 
early development through launch and lifecycle management anticipating 
evidence requirements, navigating uncertainty and demonstrating clinical, 
economic and real-world value to HTA bodies and payers. 

Delivering solutions that maximize product value and enable patient access 
through evidence-driven insights, clear pricing and access strategy, innovative 
evidence generation and effective payer engagement.

 

What makes IQVIA unique? Proof points

Data-driven insights and expertise at 
global, regional and local levels

30+ years of global experience
>60,000 HTA reviews and reimbursement decisions

Accelerated HTA readiness with 
AI-assisted evidence generation

Market access support through 
a single global partner

Global pricing expertise to 
navigate evolving policy

300+ HEOR experts globally 
150+ peer reviewed publications in the past 5 years

Access expertise across 35+ countries 
480+ HTA submissions in the past 5 years+ including 20+ JCA dossiers

200+ Years of combined V&A Experience 
60,000+ payer discussions in last 10 years

https://www.iqvia.com/solutions/commercialization/commercial-analytics/pricing-and-market-access
https://www.iqvia.com/solutions/commercialization/commercial-analytics/pricing-and-market-access

